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Some of our most active members attribute their 

professional success to involvement with the CLLA.

Join our most active members and the CLLA 
leadership in Miami to help shape the League into an 

organization with the networking, education and 
professional development opportunities that you want!

“I’ve built my practice on my continuous 
membership and participation in the 

Commercial Law League of America.”

— 36-year CLLA member

“I made a conscious decision to attend 
CLLA meetings and get to know the 

people who were so tied to my prosperity and 
security. I still have strong, personal bonds 

with [members I met years ago].”

— 31-year CLLA member
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